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NepiAinyn

Av Kal n ouvuTrapcn Twv AEITOUPYIWV
TOU MAPKETIVYK KAl TNC Trapaywyng
OTTOTEAEI TO ONUAVTIKOTEPO KPITNPIO
EMITUXIQC O€ €vav Opyaviouo, aOTnv
TPACN  TTAPATNPEITAlI  MIA  OUVEXN
oUyKpouOon AavaueTagu  TOUGC. 21N
TTapouca OITTAWUATIKN gepyaacia
€CETACETAI AV KAl UTTO TTOIEC OUVONKEC Ol
OUOo AEITOUPYIEC UTTOPOUV va
OUVUTTAPCOUV APUOVIKA.

[Mpayuatotroleital  pia  BiBAiIoypagikn
QvaoKOTTNON OTIC TTAPAOOCIAKEC
Oewpie¢ Kal T  POVTEAQ  TTOU
TTEPIYPAPOUV TN pUON TNC dleTTaPnc M-
O, ye oupTtrépacpua OTI TO TTEPIBAAAOV
TNC AcIToUupyiac MIAC E€TTIXEipNONG, Kal
dpa TNG MEAETNC TNC  OIETTAPNC,
QTTOTEAEI Eva  TTOAUTTAOKO OUVOMIKO
ouoTnua TIOU  XapakKTnpidetal  aTro
aAAnAeTtTidpaon, aAAnAecapTnon,
TTOAAQTTAEC £10000UC/ecOO0UC,
avaTPOPOoOOoTNON Kal uTTapPCn
KOOUOTEPNOEWY QVAPEOO OTA OOMIKA
Tou oToixeia. Q¢ KATtaAAnAOTEPN
MEBODOOC VyIa TNV TIEPAITEPW QAVAAUON
TNG OIETTAPNC ETTIAEYETAI N TTPOCEYYION
TNGC OUOTNMIKAC OUVAUIKNG, N OTroia
TTAPOUCIACETAl CUVOTTTIKA.

KaTtaokeualouue eva
OUVOUIKO HOVTEAO TIOU TTEPIYPAPEI
PEAAIOTIKO g AEITOUpViIa Sllo(q
ETTIXEIPNONC KAl MECW TIPOCOMOIWONG
eceTadetal  TIWC Ol  OIAPOPETIKEC
TTOAITIKEC ATTOPACEWY TNC TTPOWONONC,
TNC TIMOAOYNONG KalI TNV TIOIOTNTOC
KOTOOKEUNG, KOBWC KAl Ol OuvOUQOUOI
QUTWV, ETMIOPOUV OTNV  EC0WTEPIKN
AEITOUpPYIa Kal amTodoan TOU
opyaviouou, UTTO OIAPOPETIKEC
ouvonkec eAaaTikOTNTAC (NTNONC.

BewpnTIKO

[Tapouoialoupe eva TTANBOC TTOAITIKWY
TTOU Qaucdvouv TNV a1rédoon TN¢
ETMIXEiPNONC ava  TIEPITITWON KAl
KOTOAANYOUUE OTI O TIEPIOPIOPOC TNC
ouykpouonc avaueca OTIC  OUOo
AEITOUPYIEC ATTOTEAEI EvaV EQIKTO OTOXO,
TOOO0 0€ BewpNnTIKO 00O KAl TTPAKTIKO
ETTITTEDO.
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TMHMA MHXANOAQOI'QN KAl AEPONAYTTHI QN MHXANIKQN TOMEAZ AIOIKHZHX KAl OPTANQ2HX

Neptypu@il NpoBARIUTOS

H avaduopevn OUYyKpoOuOon avAUeCcd  OTIC
AEITOUPYIEC MAPKETIVYK KOl TTOPAYWYNG UTTO TNV
ETIOPACN OIAPOPETIKWY TTOAITIKWYV TIHOAOYNONC,
TTOI0TNTOC Kal TTpowononc.

IKOMOC

H peAétn  TNG  aAAnAemmidpaocng Kal  TNG
OlaXEipIONGC TWV OUYKPOUCEWV METOCU TWwV
AEITOUPYIWV TNG TTOPAYWYNG KAl TOU MAPKETIVVK,
UE OTOXO TO OXEOIQAOMPO TIOAITIKWY OTTOPATEWV
TTOU aucavouv Tnv atmmoédoon Tou Opyaviouou,
EVW TAUTOXPOVA EUVOOUV TNV QAPMOVIKN TOUC
ouvUTTaPEN O€ BewpnTIKO KAl TTPAKTIKO ETTITTEDO
UTTO KOBeOoTWC  METAPOAAAOMEVNC  OUVOMIKNG

¢nTnong.
McBodoloylu

ExteTapevn BiBAIOypa@IKnl avAOKOTINON OTIC
TTAPOOOCIOKEC OewpieEC KAl T MPOVTEAA TTOU
TTEPIYPAPOUV TN puon TNG dietTapnc M-0.

[lpoccyylion TNC TIEPAITEPW  MEAETNG  TNG
OIETTAPNC WC £V TTOAUTTAOKO OUVAMIKO oUaTNUO
MEOW TNG MEBOOOU TNC 2UCTNUIKNG AUVAUIKNC.

Kataokeunn OewpnTikoU OuVAUIKOU POVTEAOU
TTOU TTEPIYPAPElI PEAAIOTIKA TN OIETTAPN UTTO TO
TTAQioIa AsIToupyiac Piac ETTIXEIPNONC.

E¢ctaon pEow TTPOOOMOIWONG TOU TPOTTOU ME
TOV OTTOIO Ol OIAPOPETIKEC TTOAITIKEC ATTOPATEWV
NG Trpowbnong, TNG TIMOAOYNONG Kal TNV
TTOIOTNTOC  KATOOKEUNG, KABw¢g  kal ol
OUVOUQOUOI auTwv, E£mIOpoUV TOOO OTNV
EOWTEPIKN A€ITOUpyid OCO KAl TN OUVOAIKN
aA1TOd00N TOU OpYyaVvIouUoU.
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AnotesAgonutu

1: Total Production Cost ~ 2: Total Marketing Cost 3. Total Inventory Cost 4: Total Sales Income 2. Cumulative Profits
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1: Production Rate 2- Demand

1.00 183.25 365.50 54775 730.00
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Marketing Costs

Sales Revenus

MoAtwtikéc Mowotntac MoAttikeg NMNpowbnonc

Qual +5%

Benchmark Qual +10% Qual -5% Qual -10%

Benchmark M +15% M +30% M -15%
AtroteAéopuarta MNoAimikwy lNoiotnTtacg AtroteAcopaTta INoAimikwyv Npowdnong

[MoAttikeg TipoAoynonc (EAaotikn Zntnon)

Price +5%

[ToAwtikéc TipoAoynonc (Avelaotikn Zntnon)
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Benchmark Price +10%

AtroteAéoparta AveAaoTIKAC TIHOAOYNONC AtroteAeopaTa EAQCTIKNG TiIHOAOYNONG

2uvolaopoc MoAttikwy utto AveAaoTtikn Zntnon

Q-5%, M30

>uvoLaopoc MoAtikwy umo EAaotikn Zntnon

Benchmark Q-5%, M30 Q-5,P5% M30,P5% Q-5%,M30,P5% Benchmark Q-5%,P40% M30,P40% Q-5%,M30,P40%

ATToTEAEOUATA 2UVOUAOTIKWYV [TOAITIKWV
Y16 AveAaaTIK ZATNON

ATToTeAEopaTa 2UvOUAOTIKWY [MOAITIKWYV
Yo EAaoTikn ZATNon

Tatzal Ssles Income

Quality

MovTtéAo [pooopoiwong HEOW 2UCTNUIKNG AUVAUIKAC

Tupmepaonutu/Entioyos

2TN OUYKEKPIMEVN E€QAPMOYN, OE ETTTTEOO £PAPMUOYNC MEMOVWHPEVWY TTOAMITIKWYV: WC TTIO OUUEPEPOUCA TTOAITIKN
TTOIOTNTAC KPIBNKE N MEIiwon TNG TroloTNTAC KATa 5%, WC TTIo cup@EpoUaa TTOAITIKN TTpowBOnoNnc N MEYAAUTEPN
ouvartn TTPowdnTIK Kautravia peyebouc 30,000 supw/unva, otnv TTEPITITWON aveAAOTIKNG (NTNONG N augnon
TIUNG Kata 40% kai yia eAACTIKN {NTnon n aucnon TiuNg Karta 5%.

2TO ETMTTEOO £PAPMOYNC OCUVOUACTIKWY TTOAITIKWYV: VI aveAdoTIK) (NTNON O CUVOUAOUOC OTTOIoVONTIOTE OUO
ETTWPEAWYV TTOAITIKWYV BEATIWVEI TTEQPAITEPW TNV ATTOO0CN TNG ETTIXEIPNONG, OAAA O OUVOUAOUOC Kal TWV TPIWV
ETTWPEAWV TTOAITIKWYV, ETTIOPA AIYOTEPO ONUAVTIKA OTAV ATTO000N ATTO TO OUVOUAOHO JOVO QUO £C AUTWYV (augnon
TIUNG KOl KOPTTavia Trpowbnong). 2TV TrEPITITWOoN TNG €AAOTIKAG (¢NTNONG avTioToIXd, O OUVOUAONOGC
OTTOI0CONTIOTE OUO ETTWEPEAWYV TIOAITIKWV BEATIWVEI TTEQPAITEPW TNV ATTOO0C0N TNC ETTIXEIPNONG KAl TEAOC, O
OUVOUAOMNOC Kal TWV TPIWV ETTWPEAWYV TTOAITIKWY KPIVETAI W TTPOTEIVOUEVOC.

Atrodcicaue OTI o€ €va BewpnTikO €miTredo, N XPNoON TNG 2UCTNUIKNG AUVAPIKAGC OTn MEAETN TNG OIETTAPNG
MapKeTIVYK-Tlapaywyng €MTPETTEI TN ANWN OATTOPACEWV KAl £QAPUOYN TIOMTIKWY Ol OTTOIEC BEATIWVOUV TNV
ECWTEPIKN ATTOO00N TOU OPYaAVIOUOU, OO0V apopa Ta KEPON Kal TO MEPIOIO ayopdc, EVW TAUTOXPOVO ETTITPETTOUV
OTO OPYAVIONO VA AEITOUPYEI ATTOOOTIKA WG TTPOC TNV ECWTEPIKN TOU AEITOUPYIA.




